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INTRODUCTION

Chuy’s originated in Austin in 1982 as a locally owned restaurant concept built on personality, creativity,
and a fiercely loyal following. Over the decades, the brand has grown into a nationally recognized name
while maintaining the character and culture that made the original restaurants distinctive.

This offering represents a five-property portfolio of fee simple real estate anchoring that legacy. All five
units in this offering are part of the original Chuy’s footprint established prior to the brand’s acquisition by
Darden Restaurants in October 2024. These assets reflect the foundational restaurants developed and
operated by Chuy’s local founders and are currently leased on an absolute NNN basis with primary lease
terms of 15 years.

The portfolio offers rare investment concentration within the Austin MSA, where the assets are located
within one of the nation’s most dynamic and supply-constrained retail markets — the same market where
many of the origianal Chuy’s restaurants first took root.

VIRTURAL DATA ROOM ACCESS

Comprehensive offering materials are hosted within a secure Virtual Data Room (VDR).
Access is organized into three distinct disclosure tiers :

TIER 01 | GENERAL ACCESS
Supplemental portfolio data available for immediate, unrestricted review.

TIER 02 | OFFERING MEMORANDUM
Access granted upon receipt of a Confidentiality Agreement (CA) fully executed by the
Purchashing entity and its representitives.

TIER 03 | ESCROW | DUE DILIGENCE
Restricted access reserved for active transaction and closing materials.

ACCESS THE VIRTUAL DATA ROOM »
QUICK & COMPANY-
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TEXAS CHUY”S PORTFOLIO

I. INSTITUTIONAL CASH
FLOW PROFILE

Secured by a uniform 15-year primary
lease term with 2.0% annual compounding
escalations. This institutional structure
delivers 31.95% cumulative rent growth
and an exit yield-on-cost of 6.93% by
Year 15.

II. STRATEGIC TEXAS
CORE

The offering presents a rare opportunity
to acquire a five-unit portfolio of Abso-
lute NNN reswtaurant assets strategical-
ly anchored within the Texas Triangle.
With 80% of the portfolio concentrated
in the Austin MSA—the nation’s premier
high-growth, supply-constrained retail
market—this collection represents a
generational footprint in the state’s most
dynamic economic corridor.
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AUSTIN | 3 UNITS

INVESTMENT HIGHLIGHTS & EXECUTIVE SUMMARY
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PORTFOLIO SUMMARY

OFFERING PRICE $39,132,112
ENTRY CAP RATE 5.25%
EFFECTIVE YIELD 5.64%
OWNERSHIP FEE SIMPLE
STRUCTURE ABSOLUTE NNN
PRIMARY TERM 15.0 YEARS
ANNUAL ESCALATIONS 2.0% COMP.

\ J

2% COMPOUNDING GROWTH: $2.05M to $2.71M over 15 Years

—— Compound Growth Trend (2% CAGR) [ Annual Asset Value

$2.71M

Year 0 Yearl Year 2 Year 3 Yeard Year 5 Year & Year 7 Year 8 Year 9 Year 10 Year 11 Year 12 Year 13 Year 14 Year :
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KEY PORTFOLO FACTS TOTAL
PORTFOLIO | 5 UNITS DEAL
SIZE | $39M

4301 William Cannon Dx Bldg C 78749
10520 N. Lamar, 78753 11620 N.
Research Blvd. 78759 2320 N. IH-
35, Round Rock 78681 18035 IH-45,
Shenandoah 77385

THE WOODLANDS | 1 UNIT
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THE TEXAS TRIANGLE ECONOMY

® 77% OF TOTAL TEXAS GDP
® 9TH LARGEST GLOBAL ECONOMY
® 50+ FORTUNE 500 HEADQUARTERS

QUICK & COMPANY

COMMERCIAL REALTY, INC.

15-YEAR UNIFORM TERM |

2.0% ANNUAL BUMPS [ STRATEGIC TEXAS CORE

1 All valuation metrics are derived from contractual base rent. Percentage rent, where applicable, is not guaranteed and has not been capitalized.
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$12.7B+ $4.5M+ 2,100+ 20%
DARDEN AVERAGE SYSTEMWIDE UNIT-LEVEL
ANNUAL REVENUE UNIT VOLUME LOCATIONS EBITDA

TENANT, FEALERRM & GREDIT

THE OPERATOR THE GUARANTOR
CHUY’'S TEX-MEX (OPERATING ENTITY) DARDEN RESTAURANTS, INC. (NYSE: DRI)

BEST-IN-CLASS UNIT ECONOMICS INVESTMENT GRADE CREDIT
« $4.5M+ Average Unit Volume S&P:BBB
 Outperforming casual dining peers _ Moédy'S' Baa?2

HIGH-MARGIN OPERATIONS e Publicly traded (NYSE: DRI)
e ~20% Restaurant-Level EBITDA SCALE & PLATEORM

o Efficient cost structure
e $12.7B+ Annual Revenue one of the largest

PROVEN BRAND IDENTITY full-service restaurant operators in the U.S.

« Established Tex-Mex concept e 2,700+ Locations Nationwide
 Loyal customer base  Diversified national brand portfolio

STRATEGIC POSITIONING STRATEGIC ACQUISITION
 Core brand within Darden platform « $605M acquisition of Chuy’s (October 2024),
e«Focus on high-performing legacy locations providing institutional-grade balance sheet
backing
eExpands presence in Tex-Mex segment

OPERATIONAL STABILITY
FEE SIMPLE OWNERSHIP & BONUS - Proven multi-brand operator

DEPRECIATION «Strong balance sheet and cash flow

Direct ownership of undexlying
real estate with no ground lease,
providing full control and en-
hanced tax efficiency through REPRESENTATIVE BRANDS

Olive Garden | LongHorn Steakhouse |
Yard House | Ruth’s Chxris | Chuy’'s]|
Cheddars| Capitol Grille | Eddie V's |
Sason 52 | Bahama Breeze

J DARDEN. | e e/l

STEAKHOUSE
SLAND GRILLE




PORTFOLIO GEOGRAPHY | TEXAS

THE WOODLANDS | HOUSTON =)
THE WEALTH FORTRESS

T WEALTH FORTRESS
2 Median hold Income: $140K+
40,000+ Daytime Employees
Healthcare-Driven Economic Base
Fully Built-Out, Supply-Constrained Market
High Barriers to Entry for New Retail

Average Household Expenditure: ~$85,377
vs. ~$78,535U.S.

~46% of Food Spend Allocated to Dining
Out vs. ~34.7% Nationally

Stable, High-Income Consumer BaseLimited
Future Retail Supply
Long-Term Residual Value Protection

AUSTINMSA (4LOCATIONS)
THE GROWTH ENGINE

PORTFOLIO STRATEGY: WEALTH PRESERVATION

THE GROWTH ENGINE
« #1/Performing U.S. Metro (3 Consecutive

“Yea I'S)

* 36.4% GDP Growth (2019-2024)

~+ 97% Retail Occupancy (Near Full Capacity)
"« Retail Construction Down ~60% (Supply

Constraint)

: * Strang Tech-Driven Population Growth

" RESTAURANT SECTOR TAIL-

WINDS:

* Casual Dining Traffic Outperforming QSR
* High Consumer Spend Retention

* Limited New Restaurant Supply

INVESTMENT CHARACTERISTICS:
¢ High-Growth, High-Demand Market
* Strong Rent Growth Potential

N

(WOODLANDS) + GROWTH ACCELERATION (AUSTIN MSA)
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AUSTIN MSA | HOUSTON MSA | FEE SIMPLE OWNERSHIP | NYSE: (DRI)

11620 N. RESEARCH BLVD

AUSTIN, TX

PROPERTY OVERVIEW:

Market: Austin MSA

County: Travis County
Commencement: 01/01/2026
Lease Expiration: 12/31/2040
Options: 2 x 5-Year Renewal Options
Land Area (per CAD):

1.76 Acres

Bldg. SF (per Lease): 6,345 SF
Lease Type: Absolute NNN

Term: 15 Years

Term: 15 Years

Rent Increases: 2.0% Annually
Ownership: Fee Simple

Guarantor: Darden Restaurants, Inc. (
NYSE: DRI)

2320 NIH-35
ROUND ROCK,TX

PROPERTY OVERVIEW:

Market: Austin MSA

County: Williamson County
Commencement: 01/01/2026
Lease Expiration: 12/31/2040
Options: 2 x 5-Year Renewal Options
Land Area (per CAD):

1.42 Acres

Bldg. SF (per Lease): 6,200 SF
Lease Type: Absolute NNN
Term: 15 Years

Rent Increases: 2.0% Annually
Ownership: Fee Simple
Guarantor: Darden Restaurants, Inc.
(NYSE: DRI)

4301 W WILLIAM CANNON BLDG. C
AUSTIN, TX

PROPERTY OVERVIEW:

Market: Austin MSA

County: Travis

Commencement: 01/01/2026
Lease Expiration: 12/31/2040
Options: 2 x 5-Year Renewal Options
Land Area (per CAD):

5.33 Acres

Bldg. SF (per Lease): 6,886 SF
Lease Type: Absolute NNN

Term: 15 Years

Rent Increases: 2.0% Annually
Ownership: Fee Simple
Guarantor: Darden Restaurants, Inc.

(NYSE: DRI)

TSU3B TH-45 5
SHENANDOAH, TX

PROPERTY OVERVIEW:
Market: Houston MSA
County: Montgomery County
Commencement: 01/01/2026
Lease Expiration: 12/31/2040
Options: 2 x 5-Year Renewal Options
Land Area (per CAD):
2.72 Acres
Bldg. SF (per Lease): 6,200 SF
Lease Type: Absolute NNN
Term: 15 Years
Rent Increases: 2.0% Annually
Ownership: Fee Simple
Guarantor: Darden Restaurants, Inc. (

NYSE: DRI)

10520 N LAMAR BLVD
AUSTIN, TX

PROPERTY OVERVIEW:

Market: Austin MSA

County: Travis County
Commencement: 01/01/2026
Lease Expiration: 12/31/2040
Options: 2 x 5-Year Renewal Options
Land Area (per CAD):

1.46 Acres

Bldg. SF (per Lease): 4,650 SF
Lease Type: Absolute NNN
Term: 15 Years

Rent Increases: 2.0% Annually
Ownership: Fee Simple
Guarantor: Darden Restaurants, Inc.
(NYSE: DRI)

DEMOS | TRAFFIC | PHOTOS | AERIALS



FINANCIAL SUMMARY

5.205%

» 15-YEAR ABSOLUTE NNN LEASE (to
GOING-IN CAP RATE 2040)

EFFECTIVE YIELD?

5.64% (+39BPS)

o INVESTMENT-GRADE GUARANTY (GMRI/DRI)

e RENT GROWTH 2.0% COMPOUNDED

. ABSOLUTE NNN NO LANDLORD EXPENSE

PURCHASE PRICE OR MAINTAINECE EXPPOSURE

$39,132,112 BASE RENT
YEAR 15

BASE RENT (NOI) $2.77M
$2,054,436

BASE RENT VS. TOTAL INCOME
INCOME TYPE AMOUNT
BASE RENT $2,054,436

% RENT (2025) $154.084 BASE RENT
. YEAR 1
$2.05M

INCOME PROFILE

TOTAL INCOME: $2.21M

Income profile combines bond-like stability with
contractural growth and real asset ownership.

BASE RENT (NOI):$2.05M

1 All valuation metrics are derived from contractual base rent. Percentage rent, where applicable, is not guaran
teed and has not been capitalized.
2 Based on 2.0% annual compounding over the 15-year primary term.

QUICK & COMPANY

COMMERCIAL REALTY, INC.




FOR FURTHER INFORMATION:
CONTACT:

Jerry Quick

President
512.789.4481
jerry@quickco.com

606 W 12th Street | Austin, TX|78701

Confidentiality & Disclaimer

This Investment Summary and any related marketing materials (including teaser documents, presentations, and digital
files) are confidential and have been prepared solely for the purpose of providing preliminary information to qualified
prospective purchasers regarding the acquisition of the Chuy’s 5-Unit Texas Portfolio.

The information contained herein has been obtained from sources believed to be reliable; however, neither the seller nor
Quick & Company Commercial Realty, Inc. makes any representation or warranty, express or implied, as to the accuracy or
completeness of the information contained in this document.

All financial projections, lease summaries, market data, demographic information, and other analytical content are provided
for informational purposes only and are subject to change without notice. Prospective purchasers are encouraged to con-
duct their own independent due diligence and verification of all information.

This document does not constitute an offer to sell or a solicitation of an offer to buy any security or real estate interest. Any
such offer or solicitation will be made only through definitive legal documentation.

By accepting this document, the rwecipient agrees that the information contained herein will be used solely for evaluating
the potential acquisition of the subject portfolio and will not be reproduced, distributed, or disclosed to any other party
without the prior written consent of Quick & Company Commercial Realty, Inc.

Disclaimer: This information is for design and marketing purposes only. Consult with a qualified legal professional to
ensure your Offering Memorandum meets all regulatory and compliance requirements for real estate securities and
disclosures.

QUICK & COMPANY

COMMERCIAL REALTY, INC.
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//k\ Information About Brokerage Services @.

TREC Texas law requires all real estate license holders to give the following information
about brokerage services to prospective buyers, tenants, sellers and

EQUAL HOUSING
OPPORTUNITY
TEXAS REAL ESTATE COMMISSION

TYPES OF REAL ESTATE LICENSE HOLDERS:
- A BROKER is responsible for all brokerage activities, including acts performed by sales agents sponsored by the broker.

- A SALES AGENT must be sponsored by a broker and works with clients on behalf of the broker.

A BROKER’'S MINIMUM DUTIES REQUIRED BY LAW (A client is the person or party that the broker represents):
- Put the interests of the client above all others, including the broker’s own interests;
- Inform the client of any material information about the property or transaction received by the broker;
- Answer the client’s questions and present any offer to or counteroffer from the client; and
- Treat all parties to a real estate transaction honestly and fairly.

WRITTEN AGREEMENTS ARE REQUIRED IN CERTAIN SITUATIONS: A license holder who performs brokerage activity for a prospective
buyer of residential property must enter into a written agreement with the buyer before showing any residential property to the
buyer or if no residential property will be shown, before presenting an offer on behalf of the buyer. This written agreement must
contain specific information required by Texas law. For more information on these requirements, see section 1101.563 of the Texas
Occupations Code. Even if a written agreement is not required, to avoid disputes, all agreements between you and a broker should
be in writing and clearly establish: (i) the broker’s duties and responsibilities to you and your obligations under the agreement; and
(i) the amount or rate of compensation the broker will receive and how this amount is determined.

A LICENSE HOLDER CAN REPRESENT A PARTY IN A REAL ESTATE TRANSACTION:

AS AGENT FOR OWNER (SELLER/LANDLORD): The broker becomes the property owner's agent through an agreement with the owner,
usually in a written listing to sell or property management agreement. An owner's agent must perform the broker’s minimum duties
above and must inform the owner of any material information about the property or transaction known by the agent, including
information disclosed to the agent by the buyer or buyer’s agent. An owner’s agent fees are not set by law and are fully negotiable.

AS AGENT FOR BUYER/TENANT: The broker becomes the buyer/tenant's agent by agreeing to represent the buyer, usually through
a written representation agreement. A buyer's agent must perform the broker’s minimum duties above and must inform the buyer of
any material information about the property or transaction known by the agent, including information disclosed to the agent by the
seller or seller’s agent. A buyer/tenant’s agent fees are not set by law and are fully negotiable.

AS AGENT FORBOTH - INTERMEDIARY:To act as an intermediary between the parties the broker must first obtain the written agreement
of each party to the transaction. The written agreement must state who will pay the broker and, in conspicuous bold or underlined
print, set forth the broker's obligations as an intermediary. A broker who acts as an intermediary:
- Must treat all parties to the transaction impartially and fairly;
- May, with the parties' written consent, appoint a different license holder associated with the broker to each party (owner and
buyer) to communicate with, provide opinions and advice to, and carry out the instructions of each party to the transaction.
- Must not, unless specifically authorized in writing to do so by the party, disclose:
Xthat the owner will accept a price less than the written asking price;
K that the buyer/tenant will pay a price greater than the price submitted in a written offer; and
Kany confidential information or any other information that a party specifically instructs the broker in writing not to disclose,
unless required to do so by law.

A LICENSE HOLDER CAN SHOW PROPERTY TO A BUYER/TENANT WITHOUT REPRESENTING THE BUYER/TENANT IF:

- The broker has not agreed with the buyer/tenant, either orally or in writing, to represent the buyer/tenant;

-The broker is not otherwise acting as the buyer/tenant’s agent at the time of showing the property;

- The broker does not provide the buyer/tenant opinions or advice regarding the property or real estate transactions generally;

and

- The broker does not perform any other act of real estate brokerage for the buyer/tenant.
Before showing a residential property to an unrepresented prospective buyer, a license holder must enter into a written agreement
that contains the information required by section 1101.563 of the Texas Occupations Code. The agreement may not be exclusive and
must be limited to no more than 14 days.

LICENSE HOLDER CONTACT INFORMATION: This notice is being provided for information purposes. It does not create an obligation

Quick & Company Commercial Realty, Inc. 450099 www.quickco.com 512-435-6550
Name of Sponsoring Broker (Licensed License No. Email Phone
Individual or Business Entity)

Jerry J. Quick 234562 jerry@quickco.com 512-789-4481
Name of Designated Broker of Licensed  License No. Email Phone
Business Entity, if applicable

Jerry J. Quick 234562 jerry@gquickco.com 512-789-4481

Buyer/Tenant/Seller/Landlord Initials Date

Regulated by the Texas Real Estate Commission Information available at www.trec.texas.gov IABS 12



